
Killington Real Estate in Review 

A lthough the number of homes sold 
and the number of condos sold in 
Killington this year both went up, 

total market revenue dropped by 9%.   

Home sales prices have been on a roller 
coaster ride, dropping in 2010 and 2011, 
rising in 2012 and 2013, and dropping 
dramatically again in 2014.  The average 
price of homes sold this year in 
Killington ($295,000) is down over 35% 
compared to last year (which turned out 
to be an anomaly) but is down 13% 
compared to 2013. 

Average sales prices of condominiums 
have faired a little better, increasing 
slightly (4%) this year to $156,000 after 
having dropped for the previous two 
years.  The rise in condo sales and condo 
sales prices could be attributable to 
condo  inventory hitting a 10-year low at 
this time last year.  Unfortunately, condo 
inventory has started to rise again and is 
up 6% compared to the same time last 
year. 

Although the inventory for single family 
homes is down compared to the same 
time last year (-14%) and the days on 
market (291) has also dropped to its 
shortest level since 2010, the current 
inventory still represents more than a two
-year supply at the current rate of sales.  
This should continue the downward price 
pressure on single family homes. 

Land sales have also dropped compared to the last couple of years.  Only 4 parcels of land 
sold in Killington in 2014, compared to 9 parcels sold in 2013.  The inventory of  land in 
Killington has risen back to its high level of 32 parcels.  With such low demand, it is likely to 
see increased pressure on Sellers to decrease prices for land as well. 
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When do most sales occur… i.e., when is the best time to buy or sell??? 

Prestige Real Estate continues to be #1 in Killington real estate market sales 

B uyers and Sellers continue to ask, “When is the best time to 
buy”, or “when is the best time to sell a property in Killing-
ton?” 

By studying real estate sales activity in Killington over the past 10 
years, we have found that typically, the first quarter of the year is the 
slowest and activity builds through the year to culminate with the 
last quarter being the busiest.  However, what we have found over 
the past five years is that trends have varied and are less predictable 
than we would like.   

In 2010 and 2011, sales were relatively strong in the 2nd and 4th 
quarters and quite weak in the late summer and early fall.  In 2012 
and 2013, sales activity grew progressively through the year and 
were strongest in the 4th quarter.  This year, sales were almost even-
ly distributed across the year, with the 3rd quarter being the strong-
est by a small margin.  This goes to show, it’s anybody’s guess! 

NOTE:  Market data based on NNEREN MLS system as of 12/31/14 

O nce again, we want to take this opportunity to 
thank our loyal clients and customers.  We are 

gratified by our success and appreciate your referrals of 
your family, friends, and acquaintances.  We continue to 
believe that our strategy and focus on selling exclusively 
Killington is responsible for our success. 

NOTE:  Sales data are based on NNEREN MLS system as of 12/31/14 and are doubled to reflect the contribution of both the Selling & Listing agencies. 

How will supply and demand trends affect the market? 

L ast year at this time, we were able to report that condo inventory was at its lowest level in 10 years which might bode 
well for prices going up.  In fact, the average sale price of condos rose 4% in 2014.  Unfortunately, the opposite was true 

for single family homes where increasing inventory translated into declining prices.  At this time, the inventory for homes 
dropped back to its level in 2012 but continues to represent more than a 2-year supply.  Condo inventory has risen slightly 
leading to our expectation of continued price pressure across the market. 

NOTE:  Market data based on NNEREN MLS system as of 12/31/14 
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NOTE:  Market data based on NNEREN MLS system as of 12/31/14 
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