
Killington Real Estate in Review 

A t long last, there are several indicators 
pointing to a major improvement in the 
Killington real estate market.  Most 

significantly: 

 Total market revenue is at its highest level 
since 2006, up 18% over last year and 16% 
higher than the past 10-year average 

 The number of sales have increased every year 
since 2009 and is at its highest level since 2005 

 The average price of homes sold is 30% higher 
than last year, but more importantly, 6% higher 
than the past ten year average overshadowing 
any possible anomaly 

 The number of condos sold is at its highest 
level in the past ten years and has exceeded the 
number of condos currently listed for the 1st 
time since 2005 (supply and demand chart on 
next page) 

 The inventory of condos currently listed is at 
the lowest level since we have been tracking 
data in 2005 

There are only two indicators that leave us any 
reason for concern: 

1. The continuing high inventory of homes on the 
market exceeds a 2-year supply at the current rate of sales 

2. Condo sale prices continue to struggle, down 1% on average compared to last year and 
25% below the 10-year average. 

Regardless, we remain optimistic going into 2016 as we believe the low inventory of condos 
will drive condo prices up and continue the overall market improvement. 

So as not to leave “land” out of the story, we can say that six parcels of land sold in 2015 for 
an average sale price of $170,800.  Unfortunately, there are no conclusions to be drawn with 
consistently few transactions to report for the last ten years. 
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Predicting market timing continues to be a challenge 

W hat appeared to be an anomaly in 2011 seems to have repeat-
ed itself in 2015.  Sales were good in the first quarter, grew 

dramatically in the 2nd quarter, dropped precipitously in the 3rd 
quarter and then finished with a strong rebound at the end of the 
year.  In fact, sales in the 4th quarter of 2015 were at their strongest 
level of the past 10 years.  This is almost diametrically opposite the 
sales pattern in 2014. 

We have to admit that we are perplexed by what drives when sales 
occur.  We have looked at inventory levels, weather patterns, inter-
est rates, and the stock market for similar trends.  Unfortunately, we 
haven’t found any consistent predictor. 

So, if you are thinking of selling or buying, we would be happy to 
give you a summary of the current market conditions.  We leave it 
to you to decide, based on your own personal situation, when to list 
or purchase. NOTE:  Market data based on NNEREN MLS system as of 12/31/15 

Current inventory levels could change market trends 

C urrent inventory levels could affect market trends in both directions depending on the type of property.   Though the 
market for single family homes has shown strong signs of improvement with respect to average sale prices, the invento-

ry continues to represent more than a 2-year supply at current sales volumes.  The average asking price of homes currently on 
the market is over $600K, heavily driven by the fact that seven properties are listed for over $1 million.  The median asking 
price is $399K, still higher than the average sale price.  This may be the most significant factor helping to maintain the mar-
ket improvement in this segment. 

The inventory of condominiums listed is at an all-time low for the period we have been tracking the data (2005).  For the first 
time since 2005, the number of sales have exceeded the number of properties on the market.  Based on the laws of supply and 
demand, this should help to boost the average sale price.  The average sale price of condos dropped by a percent in 2015, 
compared to last year.  Regardless of how this year ended, we remain optimistic about the market for condos in 2016.  The 
last time the year ended with more sales than inventory, average sale prices rose by 26% the following year. 

NOTE:  Market data based on NNEREN MLS system as of 12/31/15 
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Killington is the 4th most affordable ski town for real estate in the US 

A fter evaluating over 300 ski resorts and the housing markets in their nearest towns and filtering out areas with fewer 
than 500 skiable acres, Realtor.com ranked real estate markets by their median list prices.  Killington was found to be 

the 4th most affordable ski town in the US for real estate.   The article states,  

“Rightfully nicknamed the ‘Beast of the East,’ Killington is the largest ski resort on the East Coast, offering the highest verti-
cal drop (3,050 feet) in New England and the longest continuous trail (6.7 miles) in the U.S. But amid these recreational rich-
es come some surprisingly low home prices—a median-price home in the town of Killington will run you only $187,500.”   

The top three resorts in terms of affordability are in the remote reaches of Idaho, Utah, and South Dakota.  Nowhere else on 
the East Coast, can you find the quality of ski experience within a reasonable commutable distance from major metro areas at 
such a low cost.  We believe that the time to buy is now because the secret is out!   

Most affordable ski towns: 

 No. 1 Kellogg, Idaho: median price, $99,000 

 No. 2 Brian Head, Utah: median price, $109,500 

 No. 3 Lead, South Dakota: median price, $174,500 

 No. 4 Killington, Vermont: median price, $187,500 
 

See more at: http://mountaintimes.info/realtor-com-names-killington-and-okemo-among-americas-most-affordable-ski-towns/ 

For information on some of the properties for sale, see below and call us for a showing appointment. 


